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DISCLAIMER

The information and procedures set forth in this practice manual are subject to constant change
and therefore should serve only as a foundation for further investigation and study of the current law and
procedures related to the subject matter covered herein, Further, the forms contained within this manual
are samples only and were designed for use in a particular situation involving parties which had certain
needs which these documents met. All information, procedures and forms contained herein should be very

carefully reviewed and should serve only as a guide for use in specific situations.

'The Indiana Continuing Legal Education Forum and contributing authors hereby disclaim any and
all responsibility or liability, which may be asserted or claimed arising from or claimed to have arisen from
reliance upon the procedures and information or utilization of the forms set forth in this manual, by the

attorney or non-attormey.

Attendance of ICLEF presentaﬁons does not qualify a registrant as an expert or specialist in any
discipline of the practice of law. The ICLEF logo is a registered trademark and use of the frademarlk
without ICLEF’s express written permission is prohibited. ICLEF does not certify its registrants as
specialists or expert practitioners of law. ICLEF is an equal opportunity provider of continuing legal
education that does not discriminate on the basis of gender, race, age, creed, handicap, color or national
origin. ICLEF reserves the right to refuse to admit any person or to eject any person, whose conduct is
perceived to be physically or emotionally threatening, disruptive or disrespectful of ICLEF registrants,

faculty or staff.
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Description

The family wealth transfer is about how to pass on what is important and how to
avoid damaging your client’s children’s relationships with each other. This
seminar focuses on family wealth management and helps you advise your clients
to understand why transfers can fail, and how to avoid mistakes.
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David Ghormley, CFA
MFS Investment Management, Indianapolis

David Ghormley, CFA, is Director at MFS Investment Management in Indianapolis.

MFS Investment Management is an active, global asset manager with a uniquely
collaborative approach to build better insights for clients. Its investment approach has
three core elements — integrated research, global collaboration, and active risk
management. Through the combined application of these three principles, the firm
works to deliver sustainable investment solutions for the individual and institutional
investors it serves.



Nicole C. McGoff, CDFA®
Merrill Lynch Wealth Management, Indianapolis

Nicole McGoff, CDFA® - Financial Advisor

Nicole and her team are passionate about helping their clients live their best financial
lives. Her process begins by listening to her clients’ goals and needs to providing them
with a thorough, educational, and transparent financial strategy.

Nicole began her financial services career in 2010 as a Financial Advisor working with
successful families and business owners to build, protect, and transfer their

wealth. Most recently, Nicole spent four years at Capital Group]American Funds where
she educated Financial Advisors and research teams on investment processes and
effective practice management. This experience has allowed her to better service the
needs, wants, and wishes of her clients.

Nicole enjoys being an active member of the Assistance League of Indianapolis and
other volunteer organizations within her community. She attended Western Michigan
University where she played Division | Golf and earned her degree from Indiana
University-Purdue University Indianapolis. Her greatest joy is spending time with her
husband, Sean, two children, Colin and Maeve, and English Mastiff, Lily.
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Investing involves risk including possible loss of principal. Information is current as of the date of this material.

JO MFs

Any opinions expressed herein are from a third party and are given in good faith, are subject to change without notice, and are considered
correct as of the stated date of theirissue.

Merrill Lynch, Pierce, Fenner & Smith Incorporated is not a tax or legal advisor. Clients should consult a personal tax or legal advisor prior
to making any tax or legal related investment decisions.

Bank of America Corporation (“Bank of America”) is a financial holding company that, through its subsidiaries and affiliated companies,
provides banking and investment products and other financial services.

Merrill Lynch, Pierce, Fenner & Smith Incorporated (also referred to as “MLPF&S” or “Merrill”) makes available certain investment products
sponsored, managed, distributed or provided by companies that are affiliates of Bank of America Corporation (“BofA Corp.”). MLPF&S is a
registered broker-dealer, registered investment adviser, Member SIPC and a wholly owned subsidiary of BofA Corp. Merrill Lynch Life Agency
Inc. (“MLLA") is a licensed insurance agency and a wholly owned subsidiary of BofA Corp.

This material does not take into account a client’s particular investment objectives, financial situations, or needs and is not intended as a
recommendation, offer or solicitation for the purchase or sale of any security or investment strategy. Merrill offers a broad range of
brokerage, investment advisory (including financial planning) and other services. There are important differences between brokerage and
investment advisory services, including the type of advice and assistance provided, the fees charged, and the rights and obligations of the
parties. It is important to understand the differences, particularly when determining which service or services to select. For more
information about these services and their differences, speak with your Merrill financial advisor.

Nothing discussed or suggested in these materials should be construed as permission to supersede or circumvent any Bank of America,
Merrill Lynch, Pierce, Fenner & Smith Incorporated policies, procedures, rules, and guidelines.

Investment products offered through MLPF&S and insurance and annuity products offered through Merrill Lynch Life Agency Inc.:

Are Not FDIC Insured May Lose Value Are Not Bank Guaranteed

Are Not Insured by Any Federal
Government Agency

Are Not a Condition to Any

Are Not beposits Banking Service or Activity




This material should be used as helpful hints only. Each person’s situation is different.

MFS® does not provide legal, tax or accounting advice. Clients of MFS should obtain their own independent tax and legal advice based on
their particular circumstances.

The views expressed in this presentation are those of MFS and are subject to change at any time. These views should not be relied upon as
investment advice, as securities recommendations, or as an indication of trading intent on behalf of any other MFS investment product.

MFS Fund Distributors, Inc. may have sponsored this seminar by paying for all or a portion of the associated costs. Such sponsorship may
create a conflict of interest to the extent that the broker dealer's financial advisor considers the sponsorship when rendering advice to
customers.

MFS Fund Distributors, Inc., Boston, MA

I MFs



Agenda

How to communicate with clarity

Four reasons why transfer fail

Tools and resources to help aid the family wealth discussion



Communicate With Clarity

Obstacles to * Fear of kids becoming greedy
communicating

with clarity:

* Concern over kids not striving

Ways to * “What kind of impact do you want your inheritance to make on your

communicate children?”
with clarity: * “Here’s what | would like to see you accomplish in your lifetime.”




Why Transfers Fail

Kids don’t have enough experience managing money.




Why Transfers Fail

E Kids will fight over what they perceive to be unfair.




Why Transfers Fail

B Kids will fight over the timing of distributions.




Why Transfers Fail

n Kids will fight over the family cottage or home.




Communicate: Engage And Educate
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MFS® is not affiliated with the authors Jim Stovall, Tracy Gary, Nancy Adess, Susan Crites Price, or Coventry Edwards-Pitt . These entities/products/links are being provided as a
convenience and for informational purposes only; they do not constitute an endorsement or approval by MFS.®
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Communicate: Engage And Educate
Use tools to open conversations

Phitanthropic Giving

Made Easy

11




Communicate: Engage And Educate

Use tools to open conversations

Settling an

Successfull

Oneofth

< is an easily settied
estate. Emy

by helping them find the

ywer your kids

need o

s your
estate during a difficuit

time. Filling out tt

table

and giving it
could turn a marathon of

frustration into a sprint

of accomplishment
an afternoon and simply
mark the location of each

of these important estate

documents

Document

Wwills

Living trust

Mestical Powes of Attorney
General Power of Attorney

Durable Pawer of Attorney

Location of originals

Healthcare directive

POLST

I:k Insurance policy 1

Life insurance policy 2
Charitable trust

Family foundation documents
Custodial accounts

LLC docurments

Deeds to real property

Matriage hicense

Birth certificates of all
Prenuptiais
Automobile titles
Burlal instructions

Citizenship papers

Guardian papers

Organ donation papers
Darnestic partner papers
Veterans benefit papers
Divorce decres

Adoption papers

Letters to kids
Instructions for executors
Other

Other

Other

12



Communicate: Engage And Educate
Use tools to open conversations

MFS® is not affiliated with the familyloveletter.com. These entities/products/links are being provided as a convenience and for informational purposes only; they do not constitute an
endorsement or approval by MFS. © 13



Great Ways to Interact With the Next Generation

B3 Bring children in for an annual review with your financial professional
EJ Money Savvy Generation (moneysavvy.com)

EJ} Create a Giving Plan

E} Organize important documents

B} The Family Love Letter (familyloveletter.com)

I3 Any time you open an account for a child

Roth IRA funding options

MEFS® is not affiliated with moneysavvy.com or familyloveletter.com. These entities/products/links are being provided as a convenience and for informational purposes only; they do
not constitute an endorsement or approval by MFS.®

14



Thank You

Presenter Title



	Generational-Wealth-and-Wealth-Transfer-Conversations
	Recommended Citation

	Index
	Iclef Publication
	Manual - GENERATIONAL WEALTH AND WEALTH TRANSFER CONVERSATIONS
	Program Description
	Faculty
	Faculty Bios
	SuccessfullyTransferring Wealth to the Next Generation
	Agenda
	Communicate With Clarity
	Why Transfers Fail
	Communicate: Engage And Educate
	Great Ways to Interact With the Next Generation


	Button: 
	0: 
	1: 
	2: 
	3: 
	4: 
	5: 
	6: 
	7: 
	8: 
	9: 
	10: 
	11: 



